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Neeraj Tuli is the firm’s senior partner. Before setting up
Tuli & Co in 2000, he was a partner at Kennedys in London. His
contentious work and advice cover a wide variety of policies,
including machinery damage, errors and omissions, directors’
and officers’ liability, advance loss of profits, erection all risks
and construction all risks. He has handled litigation and
arbitration in India and abroad, and is currently managing claims
on behalf of insurers and reinsurers in India, the United States,
Chile, the United Kingdom, Germany, Ireland, Finland, Italy,
Japan, Kuwait, Dubai, Australia and New Zealand.
Mr Tuli was appointed as an arbitrator on behalf of one of
India’s largest public sector manufacturing and engineering
companies in two energy disputes with a Russian enterprise,
where his co-arbitrators are both English queen’s counsel.
Mr Tuli was invited to be the first chairman of the Indian
Insurance Law Association (formed in association with the
International Association of Insurance Law), and is a member
of the Chartered Insurance Institute’s National Committee on
Dispute Resolution.
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What clients said
“Neeraj has one of the finest legal brains, fantastic
integrity and superb turnaround times, and is great
to deal with.”
“We have access to numerous first-class service
providers across a range of disciplines, but Neeraj
and Tuli & Co are our first choice when we have a
notification that matters, particularly in relation to
financial lines claims.”
“He has a great understanding of our market, which
means that he can anticipate and plan for potential
problems or issues that may arise. In many cases
that means they are defused or their impact is
minimised at the outset.”
“Neeraj understands complex claim-related issues
and imparts their essence in a simple, intelligible,
fast and practical way that takes into account the
commercial pressures that exist.”
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